
Costs - Sale of a Freehold Residential Property

Our fees cover all of the work we es  mate is required to complete 
the sale of your property. All prices shown are inclusive of VAT where 
this is chargeable unless otherwise shown.

Our fees for a Freehold sale start at £950 plus VAT and the average 
price for a transac  on like this, without any added complica  ons, is 
£1,250 plus VAT. 

You will appreciate, however, that no property is exactly the same 
and if there are any complica  ons with the consequence that 
addi  onal  me needs to be spent on your ma  er, these can have a 
bearing on our fees and can increase them. 

Examples of circumstances in which our fees may be higher are:-

 •  If there is a management company for the development in  
  which the property is situated and we have to inves  gate the  
  management arrangements and deal with formali  es arising from  
  this.

 •  If the property’s  tle is s  ll unregistered (i.e. not registered at  
  Land Registry) and this increases the amount of  me that we have  
  to take to consider and prove the  tle to the buyer’s lawyer.

 •  If there is a defect in the  tle of the property and we have to  
  inves  gate and deal with arrangements for rec  fying the   
  defect,  e.g. defec  ve  tle indemnity insurance or, in some cases,  
  nego  ate provisions with the buyer to rec  fy the defect formally,  
  e.g. a deed of rec  fi ca  on.

 •  If altera  ons have been made to the property and we have to  
  inves  gate the planning and building regula  ons posi  on in more  
  depth. More  me may be spent in addi  on to this if altera  ons  
  have been made but no planning permission or building control  
  approval is evident. We also have to consider whether freeholder  
  consent would have been necessary for any altera  ons

 •  If the property is listed and we have to inves  gate the extent to 
  which listed building consents have been obtained for the  
  property and provide advice in regard to the same and any defects  
  iden  fi ed.

Please note this is not an exhaus  ve list and it would be impossible 
to iden  fy here all of the complica  ons which could incur in a sale 
transac  on and cause our fees to increase.

We will of course endeavour to advise you immediate of any 
complica  ons we have iden  fi ed and discuss with you the poten  al 
consequences and costs of such complica  ons.

Disbursements
Disbursements are costs rela  ng to the transac  on that are payable 
to third par  es, for example Land Registry fees. These are es  mated 
at the start of the transac  on but are confi rmed as the transac  on 
progresses. The following are disbursements which feature in most 
Freehold purchases:-

 •  Bank transfer fees for electronic ‘CHAPS’ transfer of funds are  
  charged at £35 plus VAT per transfer

 •  Land Registry documents required to prove  tle. These cost    
  £3.00 plus VAT per document.

There may in some circumstances be other disbursements such as 
fees payable to a management company for providing informa  on 
and replying to enquiries necessary for the sale. Such fees, where 
payable, can range between £200 and £500 but could be higher or 
lower than this

Stamp Duty Land Tax (SDLT)
A seller is not responsible for SDLT.

Mortgage lenders
If you have a mortgage on the property our fee will include ini  al 
correspondence with the lender to obtain an ini  al redemp  on 
(repayment) statement from them and, if appropriate, the  tle 
deeds. We will also obtain a fi nal redemp  on statement from them 
calculated to the comple  on date once this is known/agreed and 
arrangement repayment of the mortgage from the sale proceeds on 
comple  on.

Please note our fees do not include any administra  on charges you 
have to pay to the lender for repayment of the mortgage. 

If there is addi  onal work to the above then this can result in 
addi  onal charges based on the  me spent at an hourly rate of £230 
plus VAT. Examples of this include:-

 •  If you are in nega  ve equity and the removal of the mortgage has  
  to be nego  ated.

 •  If there is more than one mortgage and more  me has to be spent  
  on dealing with their repayment.

 •  If you have a specialist mortgage, e.g. equity release, bridging  
  fi nance, shared equity loan, and there are special requirements  
  for repayment that have to be dealt with or we have to liaise with  
  solicitors ac  ng for the lender.

Timescale and service
The  me it will take to complete the sale will depend on a number of 
factors. These include the poten  al complica  ons referred to above, 
which can increase the  mescale of the transac  on, the length 
of the chain you are involved in and the  me it takes to deal with 
enquiries raised by the buyer’s lawyer.

Please note there can o  en be further enquiries and issues 
arising from replies to enquiries, the buyer’s search results, survey 
and mortgage off er and this can also extend the  me it takes to 
complete the sale.
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In regard to service, the usual stages of a sale transac  on are as 
follows:-

 •  To take your ini  al instruc  ons, open a fi le and complete client  
  due diligence e.g. carrying out iden  fi ca  on checks.

 •  Arrange for you to complete property informa  on forms.

 •  To confi rm instruc  ons with the buyer’s lawyer and issue dra    
  contract papers to them.

 •  To deal with any enquiries raised by the buyer’s lawyer as a result  
  of the contract papers, buyer’s searches, surveys and mortgage  
  off er.

 •  To report to you with the contract and other relevant   
  documenta  on for signature.

 •  If all outstanding issues have been dealt with sa  sfactorily and  
  the chain is ready, to take your instruc  ons in regard to exchange  
  contracts and agreeing a comple  on date with the buyer and, if  
  necessary, the chain.

 •  To exchange contracts and then prepare for comple  on.

 •  To complete the sale and deal with repayment of mortgages and  
  payment of estate agents’ fees, if appropriate.

As men  oned above, every transac  on is diff erent and most sales 
will diff er from this ‘standard’ process in one way or another but this 
provides you with a general guide as to what to expect.

Please also note that there can, for various reasons, be what is seen 
to be long periods of  me between the various stages of the sale, 
whilst documenta  on and enquiries are considered and dealt with 
and, whilst an ini  al es  mate for a standard sale transac  on is 6 to 
8 weeks from ini  al instruc  on to comple  on, just one complica  on 
or delay can cause the transac  on to be much longer. 

Meet the Team
Details of the individuals who will carry out the work for you 
including their experience and qualifi ca  ons and the lawyers who 
supervise them can be found here:-

www.warners-solicitors.co.uk/people
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